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‘Resolveissues on liguor, or trade deals will be lopsided’

Confederation of Indian Alcoholic Beverage Companies (CIABC) director-general
VINOD GIRI represented Indian industry, which provided key inputs on wine and
spirits for an interim trade deal with Australia. While an agreement has been
reached on wine, there are still issues to be resolved on spirits. Giri tells

Indivjal Dhasmana that the Australian side acknowledges India's concerns on the

non-tariff barrier imposed by that country.

The price pointin the interim
trade deal with Australia is $5 per
750 ml bottle of wine. How will
that protect Indian companies?
This meansthat tariffreductionin
thedealisapplicable only tothe
wines, which are imported at
minimum $5 per 750 ml bottle on
CIF (cost, insurance and freight)-

Edited excerpts:
affected by thisFTA.

$5 comes close to¥375atthe
current exchange rate. Even if we
impose 150 per cent import duty,
the wines could be imported at
¥937.5 abottle, How will this
protect the Indian wine industry
in aspace where we have a strong

basis. Here, tariffs will presenceinthe

come down from 150 per country?

centto100 per cent You havetostilladd local
straightaway and then to taxes and duties.
SOpercentoverl10years. Normally, thethumb
RecognisingthatIndia ruleisthat it would be 6-7
does not have wines VINOD GIRI times more than the CIF
which competeinthe top D-G, Confederation value attoday’stax
end—over$15Sper750ml  ofIndian Alcoholic structure. So, consumer
— duty reduction will be Beverage (ompanies  prices would be¥2,400-

25 per cent more in this category.
First, the reduction will be from 150
percentto75 percentand it will
come down to 25 percentover 10
years. However, the reduction isnot
applicable towines, which are
imported below the $5 CIF. So, they
will continue to attract 150 per cent
tariffs. Ourtable wines, which
people drink frequently, are not

2,500 abottlein amarket like Delhi.
These wines will not enjoy tariff
reduction benefits. Most Indian
wines, beitSula or Fratelli, are below
$5 per bottle. Only 10 per cent of
their products are above this price.

Itseems the deal on spiritsis
stuck. What are the hiccups and
how are they being resolved?

ON 0Z IMPORT RULE HURDLES

“IFYOU MATURE FORTWO
YEARS, THEREWILLBE20%
EVAPORATION OF WHISKY. THIS
MEANSYOUR COSTHAS GONE
UPBYTHATMUCH"

For Indian-made foreign liquor
(IMFL), we have a large play. There
are certain regulatory hurdlesinthe
Australian import rules. The most
important one isthe rule of
maturation. Under this regulation,
every whisky, for example, mustbe
matured for two yearsinawooden

cast. We explained to them that this
will create alot of problems for us
becauseit does not factorin
differencesin climatic conditions of
India and Australia. The rate of
maturationinIndiais 3-Stimes
fasterthan, sayin Tasmania, which
isamajor spirit producing region of
Australia. Thisisbecause of warmer
conditions here. Thereislossdueto
evaporation when spirit matures. In
Indian conditions, loss dueto
evaporationis10 percent a year.
This means, if you mature for two
years, there will be 20 per cent
evaporation of whisky. This means
your cost hasgone up by that much.
Againstthis, evaporation lossisjust

one-two per centayearin Tasmania.

Do you see the issue of maturation
in spirits being resolved at the
time of the final deal?

We have recognised during
discussionsand alsoin the interim
deal that thisis a matter, which
needstoberesolved. Elections are
goingtotake placein Australia. This
is partofthe Australian Customs
Act. Anyamendmenttothe Actcan
happen onceanew Parliament
comesin. Aworking groupsetupon
the matterwill try toresolveit.

Will our agreement with Australia
on wine be atemplate for talks

- withthe EU?

Ithinkitshould. Fundamental
conditions do not change between
Australiaand Europe. They are very
similareconomies.

Does the same hold true for any
final agreement with Australiaon
spirits and that becoming a
template for our proposed talks
with the UK on scotch whisky?
From our side, maturation isthe
biggest issue. Most Indian whiskies
are unabletoenterthe UK or EU
markets for that matter, because the
maturation requirementis three
years, not even two years. Three
years means 30 per cent of our
product s lost. Of seven million
cases of liquor that we export every
year, lessthan 25,000 gotothe
whole of Europe, including the UK.
Thisisbecause of that barrier. We
believe thisis anon-tariff barrier.In
the past, we have given suggestions
toallowustosell these asIndian
whisky and there will not be any
claim on maturation. But for
reasons best known tothem, they
have stucktoit. Thatisa point,
which we need to addressin the
agreement. Otherwise, itwill
becomeavery lopsided deal where
theywill look atall the
opportunities fromus and will not
give anythingin return.



